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Plumbing • Heating • In Floor • Air Conditioning

Available 7 Days a Week
for Estimates 

24 Hour Service

Do You Want To...
• SAVE on FUEL COSTS?
• Breath CLEANER AIR

for BETTER HEATH?

We’ll help you BREATHE
EASY and SAVE $$$!

Call Anytime!Trane
Cash Back

Days Are Here!

Fine Furnishings & Accessories
Downtown Traverse City

218 E. Front Street • 231.946.0232

her favorite shade is cha cha red.

10
/1

1.
81

92
59

.h
m

As

se
en

 on

Tra
ding Spac

es
!

BY NANCY SUNDSTROM
Special to the Record-Eagle

While most of us haven’t
directly felt the recent devas-
tation of Hurricane Katrina,
perhaps the worst natural
disaster in American history,
we will feel the after effects
with heating costs this winter. 

The primary driver of antic-
ipated high prices for gas, oil
and electric heat from
December 2005 through the
winter of 2006 is uncertainty
of the hurricane’s effect on
oil and gas production in the
Gulf of Mexico, coupled with
increased electricity usage
due to this past summer’s
warm weather.

One thing that is for certain
is that the steadily rising
costs of world oil production
will have a dramatic effect
this year on the cost of heat-
ing your home.

Locally, those who work in
different facets of the home
heating industry confirm that
they have already seen a
greater than usual amount of
requests and calls from cus-
tomers looking to be proac-
tive in ways to maximize
energy efficiency and keep
their costs for doing so as low
as possible.

Mike Deschler, the Vice
President of Astro Building
Products in Traverse City,
says one of the major services
his company provides are
products designed to elimi-
nate the loss of heat through
doors and windows, some of
which can be very inexpen-
sive and easy to deal with.

“You can lose a substantial
amount of heat through doors
and windows, and this is the

time of year to replace them
if they’re worn out, outdated,
or not functioning like they
should,” Deschler said.
“Often, you can tell by some-
thing as simple as putting
your hand up to feel a draft,
or simply looking. If you can
see light around a door or
window surface, you’re prob-
ably losing heat.”

For both, Astro carries
everything from basic weath-
erstripping supplies to quali-
ty storm and new doors and
windows. In general,
Deschler that storm products
are a good value by giving an
extra air space and keeping
wind from the primary sur-
face. While a new door could
run around $200, a storm door
costs between $70-$120.
However, weather stripping
products are also quite effec-
tive for doors and windows,
and can start at about 20 or 30
cents per foot.

“That’s a very inexpensive
way to make a difference,” he
said, “because around $20
worth can make quite an
impact. One of our employees
here, though, put in new
storm windows and doors last
year, and he figured that he
saved about $70 a month on
his heating bill. It may take a
while for the payback, but
heating costs will only contin-
ue to go up, and they also
help keep the house cool in
the summer.”

At Northern Paradise in
Traverse City, salesperson
Amy Eickenroth says that this
year, their line of direct vent,
built in, or insert stoves and
fireplaces seem to be more
popular than ever, something

she believes is in direct
response to the expected rise
in heating prices.

“Heating by wood isn’t just
a great aesthetic for the home
and one of the most tradition-
al ways to warm a house, it’s a
very efficient way to heat,”
said Eickenroth. “Gas stoves
and fireplaces are also a very
convenient way to go, and
we’ve found that with many of
our customers, once they’ve
had that in a home, they won’t
have one without it.” 

Most consumers are famil-
iar with the advantages of
both wood burning and gas
stoves and fireplaces, but
many are just beginning to
learn about inserts, accord-
ing to Eickenroth. As the
name suggests, inserts are
placed inside an existing
heating unit to create greater
efficiency by forcing the heat
back out through a blower.
The upgrade this provides
can make a “considerable
impact,” Eikenroth said.

“I think wood stoves will
always be in demand, even
though a lot of people looking
at buying a first stove ask
about and opt for gas. We’ve
found that most of our cus-
tomers come in after having
done their homework on the
Internet, and every year, peo-
ple seem much more knowl-
edgeable about what they’re
interested in and what will
work best for them.

Another Traverse City busi-
ness offering a wide range of
home heating options and
solutions is Fireside, Hearth
and Leisure, which opened
its doors on US 31 South this
past May. Owner Ken Smith

has worked in the industry
since 1987, and concurs with
Eickenroth that clients are
not only better informed
before coming in, but are also
willing to systems like pellet
stoves.

“Pellet heating has really
caught on as an alternative
fuel source because it’s very
efficient, is much cheaper
and easier to work with than
wood, and gives you much
more control over how much
heat you generate,” Smith
said. “It burns cleaner, and
can even be attached to a
thermostat. It’s a great option
for people who are allergic to
wood, though there will
always be those die-hard
wood stove fans and there’s a
reason that’s been around as
long as it has.”

The pellets themselves look
much like rabbit food, and
come in 40-pound bags that
feed a hopper that holds 60
pounds. The system, attached
to either a stove or thermo-
stat, is self-igniting, but it’s
greatest appeal, says Smith,
is in the direct impact it has
on making a home more fuel-
efficient.

“We offer a wide range of
products that can fit almost
anyone’s budget, along with a
full line of service and instal-
lation, which is what the cus-
tomer wants,” he said.
“Everyone is interested in
saving on their heat bills, and
there are some really good
means to do that. Do a little
homework, and talk with peo-
ple in the business who know
their products well, and
you’ll find a system that
works for you.” 

Heat is on: Tips on cutting costs this winter
Not everything home own-

ers do for warmth revolves
around greater fuel effi-
ciency, energy conserva-
tion, and minimizing what
is expected, for winter
2005-06, to be the highest
cost heating costs ever.

There are some creative
and simple ways to “warm”
up a home and its inhabi-
tants, and in a way that’s
also aesthetically pleasing.

One of the first steps
should be to dress yourself,
and then your house, with
clothing, fabrics and deco-
rative accessories that max-
imize what your primary
heating source does.

Jamie Gothard, sales rep-
resentative at Outdoor
Adventures Down Outlet in
Acme, says that from the
body to the bedroom or liv-
ing room, down-filled prod-
ucts are a time-tested sta-
ple for extra warmth.
Outdoor Adventures car-
ries a wide range of down
products, including com-
forters, pillows, robes and
booties, along with wool
sweaters, socks, jackets,
vests and much more.

“Down is what geese use
to keep warm in winter,
and its insulating proper-
ties are just superb,” she
said. “It’s probably the best
and most comfortable way
for your body to retain

warmth, and most people
prefer it to wool. ”

Gothard suggests that a
good pair of booties or slip
pers, perhaps worn with
thicker, quality socks are
the best means for keeping
your feet warm, which
plays a critical role in how
the body keeps a comfort-
able temperature. Layerin
is next, especially if done
with effective, natural
fibers.

“We all look at how our
thermos or stove is running
and sometimes forget abou
how we’re dressed,” she
said. “A pair of slippers, a
nice afghan throw, or the
right comforter on your bed
at night can be just as
important.”

When it comes to dressin
your home for the long,
hard winter ahead, interio
design experts say that
there are simple touches
that can both suggest and
create warmth. 

Make sure there are extra
afghans and throws avail-
able for those wishing to
settle down with a good
book or to watch TV, as
well as in the bedroom. 

Moving furniture into a
closer formation or closer
to a fireplace or wood stove
creates intimacy — and
warmth. 

——  NNaannccyy  SSuunnddssttrroomm

Other warm ways to heat up home

BY MORRIS AND JAMES CAREY
The Associated Press

Q: HHooww  ddoo  II  eennssuurree  tthhaatt  tthhee  ccoonnttrraaccttoorr  II
hhiirree  wwiillll  ccoommpplleettee  tthhee  jjoobb,,  aanndd  hhooww  mmuucchh
mmoorree  wwiillll  iitt  ccoosstt  mmee?? — Heide

A: There is only one method that will
absolutely guarantee the completion of
your home improvement in the event that
your contractor fails: a performance bond.
Performance bond is simply an insurance
policy in the amount of your construction
contract, purchased by you (costs about 4
percent of the contract amount), and is
secured by the contractor’s assets and past
performance record. It is difficult for non-
reputable home improvement contractors
to get bonding because the criteria to
acquire one is very stringent. Don’t con-
fuse the performance bond with a contrac-
tor’s license bond. They aren’t the same.   


