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50+ Market drives major changes 1n housing mdustry

built single-family attached
and detached homes are still
the preferred housing type,
for-sale, age-qualified multi-
family condominiums have
emerged as a favorite among
active adults.

“Builders also seem to be
building small or midsize com-
munities and more of them in
close-to-home locations,” said
Bill Parks, a Scottsdale, Ariz.-
based market researcher and a
juror for the Best of Seniors
Housing Awards Committee.
“Almost three-quarters of the
active adult communities built
in 2004 were in states outside
the Sun Belt. This is a trend
that will continue to gain
momentum.”

Today’s diverse 50+ con-
sumers are transforming the
housing industry and changing
the concept of active adult and
traditional seniors housing
communities.

The newest architectural,
design and marketing trends
were highlighted at the
National Association of Home
Builders (NAHB) 2005 Best of
Seniors Housing Awards cere-
mony, held Jan. 13 in conjunc-
tion with the International
Builders’ Show in Orlando,
Fla.

According to experts from the
NAHB Seniors Housing
Council, active adult communi-
ties have evolved greatly over
the past decade. While site-

A growing number of con-
sumers also want to live in
communities closer to urban
centers or that are connected
to the surrounding community.

“Many active adults want to
be near a town center in a com-
munity with a diverse product
mix of condominiums, villas
and single-family detached
homes,” said Mark Stemen,
president of K. Hovnanian
Homes’ Washington, D.C.
active adult division in
Chantilly, Va. “The idea of
leaving the active adult com-
munity to walk to shops and be
involved in the greater commu-
nity appeals to many of them.”

The service-enriched side of
the industry, which includes
independent living and assist-

ed living, has experienced
major changes.

Among the hottest trends for
the service-enriched industry
was the demand for communi-
ties in mid- to high-rise build-
ings in dense urban settings.

“In the past, builders created
communities that were far
from the urban core,” said
Richard Rosen, a Silver
Spring, Md.-based architect
and chairman of the 2005 Best
of Seniors Housing Awards
Committee. “Placing seniors in
greenfield sites away from the
city or even their former sub-
urban neighborhoods doesn’t
meet the needs of today’s buy-
ers. They want to take advan-
tage of the city’s offerings as
well as maintain contact with

family and friends, attend
their places of worship and
continue to work.”

Other trends include commu-
nities that embrace regional
and ethnic traditions, capital-
ize on natural surroundings
and incorporate sustainable
design.

“Perhaps the most encourag-
ing trend is the prevalence of
universal design,” Rosen said.
“Builders are including fea-
tures like stepless entries,
wider doorways and other fea-
tures, not to mention providing
more space in the kitchen and
bath along with universal
designed cabinets and fix-
tures. It appears that universal
design is becoming part of the
mainstream.”
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Confused about lighting plans for your new home?
We're the lighting specialists.
We understand and we're here to help.
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Start planning now for your New Home!
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* |EZ| BUILT HOMES, INC.

“Panelized Building Systems”

#* CALL 1-866-EZBUILT (392-8458)
Glen’s Market Plaza, Grayling, MI 49738  in the Grayling Industrial Park
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Freddie Mac finds strong support for Workforce Housing

A telephone survey in July
commissioned by NAHB and
Freddie Mac - the sponsors
of the symposium - found
widespread concern about
the dearth of affordable
housing, especially among
low-income households,
renters, minorities and those
living in markets in the West
with high housing costs.

Nine out of 10 of the house-
holds surveyed indicated
that workers should be able
to live in the communities
where they work, said Cary

Overmeyer, a research ana-
lyst for Atlanta-based TNS
NFO.

“Americans value having
these people as their neigh-
bors,” he said.

The survey also found that
U.S. households are just
about evenly split in their
support for higher housing
densities as a means of
reducing housing costs, said
Overmeyer.

But 72 percent indicated
support for neighborhoods
with mixed housing types.
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Fifty percent of those polled
said that companies should
provide stipends and other
economic assistance to
enable their employees to
find affordable housing, and
55 percent indicated that
there was a role for the local
government in this endeavor.

Seventy-two percent of
those surveyed said they
believed that affordable
workforce housing should be
a concern of politicians.

We do it Right
the FIRST Time!

C
avilion

Tithy Agancy, Imc.

¢ Title Searches/Insurance
¢ 1031 Exchanges

¢ Escrow Services

e Full Closing Service

(231) 932-0188
1200 W. Eleventh St.
Ste. 207
Traverse City, MI 49684

ex.2-13.785123




