FEBRUARY 13, 2005

HOME BUILDERS EXPO

13

Builders voice confidence at start of a new year

At the start of a new year, the
nation’s home builders expect
the housing market to remain
strong as a growing economy
helps offset the impact of slow-
ly rising mortgage interest
rates, according to the
National Association of Home
Builders/Wells Fargo Housing
Market Index (HMI).

The January HMI was 70,
down one point from
December but the same as the
average monthly level for the
final quarter of 2004, which
was the strongest period for
the index last year. January’s
index is based on responses
from builders who were sur-
veyed during the past two
weeks.

“Builders are geared up for

another solid year and expect
the demand from home buyers
to remain resilient,” said
newly elected 2005 NAHB
President David Wilson, a cus-
tom home builder from
Ketchum, Idaho. “We expect
somewhat higher mortgage
rates, but they will still be at
reasonably affordable levels
to accommodate families who
are shopping for a new home.”
Positive trends in employ-
ment and household income
will buoy housing demand this
year, according to NAHB Chief
Economist David Seiders,
although builders will have to
contend with rising interest
rates and, in some markets,
high housing prices that
impact housing affordability.

“Following a record year for
home sales and single-family
starts, the balance of forces is
likely to take a modest toll of
three percent to four percent
this year,” he said.

The NAHB/Wells Fargo
Housing Market Index is
derived from a monthly survey
of builders that NAHB has
been conducting for nearly 20
years. Builders report current
sales of single-family homes,
prospects for sales in the next
six months and traffic of
prospective buyers. Scores for
each component are then used
to calculate a seasonally
adjusted index where any
number over 50 indicates that
a majority of builders view
sales conditions as favorable.
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If you want to look at windows, new cabinets, lighting fixtures or a host of other cutting edge

products, you can find them at the Home Builders EXPO.
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All three components of the
index were off slightly in
January, but remained close to
the peak levels of last year:
current single-family sales
declined to 77, down from 78 in
December; sales prospects for
the next six months dropped
from 80 to 78; and buyer traffic
went from 52 to 50.

Regionally, home builders
were most confident in the
West, with an overall seasonal-
ly adjusted reading of 81. That
was followed by the South, at
75; the Northeast, at 65; and
the Midwest, at 55. The
Midwest has been relatively
weaker than other regions of
the country because of slug-
gish job creation in many of its
major employment centers.

“We expect
somewhat higher
mortgage rates,
but they will still
be at reasonably
affordable levels
to accommodate
families who are

shopping for a new
home.”

2005 NAHB President
David Wilson

Save on
Energy
Costs!

Maximizing Solar Benefits

in Home and Landscape Design - Passive solar
design can greatly influence a home’s energy perfor-
mance. Develop your understanding of how to maximize
solar heat gain in the heating months while managing
the sun’s influence in the summer months. Topics range
from house siting, to day-lighting techniques and will
help homeowners, builders, and landscapers implement
solar designs for maximum efficiency.

3 Mondays, March 7-21, 7-9 p.Mm.
*partially underwritten by the State of Michigan Energy Office

Construction Methods in a Changing World:
Building the Resource-Efficient Home - New
materials, construction methods, and emerging technolo-
gies can influence your home’s performance while reducing
impact on our environment. Learn about issues which
influence energy efficiency, indoor air quality, waste

Learn how to
design and
construct
energy efficient
homes with 2
new courses

at NMC

$79*
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reduction, environmental impact, durability, and quality—
to maximize your home’s performance before you build it.

Friday, Feb. 25,9 am.-4 p.M.  $95, includes lunch

Michael J. Mack

Dealer Representative
Golden Eagle

Log Homes
of Wisconsin Rapids, WI
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Remodeling or building new...we’ve got it to register or
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mjmack@chartermi.net
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