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There’s many options to consider in car ownership
BY NANCY SUNDSTROM ou’re in the market ful as the makes, models
Y for a car, and it seems and colors.

Special to the Record-Eagle
that the options for Before even settling on

because consumers can do
research on everything. It’s
certainly made for wiser
buyers all the way around,
and more and more, when
they come in, they’ve
already done the research
and know what they want.”
In general, new cars are

cle. To reach a final deci-
sion requires doing some
research.

“With the great amount
and availability of informa-
tion that’s out there, espe-
cially on the Internet,
there’s no reason not to
learn as much as you can,”

deciding whether to buy a
new or used vehicle, and
whether or not to lease.
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acquiring one are as plenti- what kind of car they want,
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buyers need to sort through
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a variety of other important
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decisions, mainly that of
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2002 FORD TAURUS

& SABLE

and Seats AII Have 20,000 M|Ies Or Less

Half The Price Of New

: 398

]
3464 N. US-3! South * Traverse City
Visit us on the web at www.gtauto.com

922-2000

Those who work in car
sales say that there are
advantages to purchasing
either a new or used vehi-

1

| We will: Drain your car’s existing oil; replace your old oil with up
| to five quarts of quality motor oil; install a new oil filter; check
| and fill six fluid levels; lube your car’s filter; check the tire pres-
I sure & check the air filter.

i Not Valid with other offers. One coupon per customer. Traverse

' C|ty Location Only. Expires 5/31/03.
5% off | | °5% off
COOLANT

Automatic Transmission
FLUSH

i Fluid Change
SERVICE

Check manufacturer’s specifica-
tions for interval recommendations.
Reg. $49.95
I'Not Valid with other offers. One

Reg. $59.95 (most cars).
1 Coupon must be presented at time of ser-

: coupon per customer. Traverse City
1 Location Only. Expires 5/31/03.

Ivice Not valid with other offers. One
!coupon per customer. Traverse City
. Location only. Expires 5/31/03.

QUICK it CHANGE.

2411 S. Airport Road

Traverse City
(located between the two malls)

Open: Monday-Friday 8-6, Saturday 8-5

= 30 = B

3/30-693637-WH

said Bill Ebert, sales man-
ager at Cherry Capital Olds
& Subaru in Traverse City.
“It’s changed the car buy-
ing business dramatically,

considered a better buy if
you are planning on keeping
them longer than the aver-
age owner, which is four to
six years, according to the
National Automobile
Dealers Association. With
new, you have more choices,
and dealers can often pro-
vide you with everything
you may want, from color
and engine size to the lay-
out of the dashboard.

New cars usually provide
greater options with regard
to warranties, and both the
dealer and manufacturer
have more obligations to a
buyer if something should
go wrong with the car.
Ideally, a new car will cost
less to maintain than a used
one. In addition, they’re
considered safer, easier to
lease and have lower inter-
est rates and longer-term
financing.

One of the greatest advan-
tages of buying a used car is
that it will probably be con-
siderably less expensive
than a new one. There is
greater price variation —
shop around and you’ll find
cars that are the same
model and year can vary in
price by thousands of dol-
lars. The average used car
costs less than half the aver-
age new car, which means
that used outsell new about
three-to-one.

Another option is to buy a
relatively new but used car.
Even buying a model that is
just a year or two old can
save thousands in deprecia-
tion, with a new car losing
up to 20 percent of its value
in its first year on the road.
It is possible to realize
some significant saving if
you are able to buy a vehi-
cle that has been leased or
part of a rental fleet. And a
used car almost always
costs less to insure than a

See OPTIONS, Page 60



